International Mission Statement

Roll-A-Ramp has a broad network of global partners. It is our policy to work toward
obtaining solid “international alliances” abroad through strategic alliances with ambitious
partners.

Tools & Resources for International Success

> Roll-A-Ramp works closely with the US Commercial Service — Our trade
specialists here work with their colleagues at the US Embassy in your country.

» Through resources granted by the US Government, the USCS offers many tools to
help distributors succeed.

= Exhibitor Support for industry trade shows and exhibitions. The USCS
Trade Specialist in your country will offer a variety of support tools. They
may be able to do email blasts to all attendees and potential parties of
interest attending the show.

= Partner Search for the best partners and customers to do business with.
Within the USCS are Trade Specialists who are experts in different
markets; examples of these are medical equipment market, Audio/Visual
(stage light and sound), commercial, military etc. Each specialist is an
expert to personally help the distributor succeed as a Roll-A-Ramp
authorized distributor in all markets where there is a use for our ramps.

> Although there may be a distributor present in a country, there is still opportunity.
The existing Distributor may be selling to a different market; whereas your
company may have connections to a unique market. Roll-A-Ramp will work with
you to have discussions toward the possibility of an alliance.

Interested? Please complete the International Partner Questionnaire. We would be happy
to hear from you.

» International Partner Questionnaire (.pdf)


http://www.rollaramp.com/Roll-A-Ramp-International/InternationalPartnerQuestionaire.pdf

